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New Modern Workplace Realities, New Sales Enablement  
Opportunities for Content Management
In the not-so-distant past, enhancing content usage for sales and service may have simply meant providing 
access to static documents on handheld devices to sales teams in the field. The events of 2020 introduced 
a whole new level of challenges and opportunities, spotlighting the need for more content automation and 
dynamic information flows that give workers better context and insights across end-to-end business processes. 

In today’s environment, the question for sales and service departments becomes “How can we provide better 
customer experiences and be more competitive?” 

Ideally, enterprises should integrate content management capabilities with the systems their people work in 
every day. That should include all the heavy hitters such as Salesforce, major ERP systems, and productivity 
suites such as Microsoft Office 365 and Microsoft Teams®
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